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FY26 ORDER INTAKE GUIDANCE OVERLY CONSERVATIVE

FY26 guidance coherent with expectations except much lower order intake which we
rate overly conservative (as also admitted by the CEO during the call), and however
not jeopardizing the medium-/long-term visibility. Following yesterday’s stock
weakness we upgrade to BUY, believing the recent geopolitical evolution will very
likely push additional demand for the defense business even in case of peace

B FY26 guidance coherent with our expectations ...

- revenues +3%/+9% YoY at €560/€590mn vs €575mn expected

- adj. EBITDA -17%/+6% YoY at €29/€37mn vs €35mn expected (compared to the
business plan which envisages a flattish figure until 2028 due to the US plant start-up
costs which in 2026 worth €7-9mn). The range is wide also for the energy costs risk

- net Income -31%/+12% YoY to €8/13mn vs €14mn expected

H ... except lower order intake (including only the hard ones)

FY26 order backlog is expected to slightly decline to €2.0-2.1bn (-8/-3%); this is for
sure disappointing, implying order intake -60%/-47% YoY to €0.39-0.52bn vs our
expectation of €0.75bn (-24% YoY). At mid-point the FY26 book-to-bill is just 0.8x vs the
1.3x we expected, not exactly what investor would have imagined for a growth story.

B The CEO clearly specified that FY26 targets are “conservative”

During yesterday's call, CEO Ranzo clarified that FY26 guidance is conservative:

- revenues may achieve the top end of the range

- backlog projection only refers to hard orders and does not include any potential
defense upside (on top of the recently signed US Army €65-mn contract), despite being
very likely in the current geopolitical context. Since there is typically a considerable time lag
between the order being received by the missile manufacturer and the order being signed
by the component suppliers (i.e. Avio) the flow is not easily predictable, neither from
European MBDA, nor from US customers (we believe the most likely is Raytheon).

B Defence business is clearly on the way up ...

Additional orders for defense which are not included in the guidance may come from

- both Europe (i.e. MBDA) such as the SAMP/T anti-missile systems that use the Aster
30 for which Avio produces the motors, being purchased/currently evaluated by several
European countries including Denmark, Belgium, Luxembourg and Greece

- and the US, knowing that the US 700-ton facility to start in 2028 may be expanded by
2-3x with relatively low capex compared to the initial investment (€0.5+bn) and
meanwhile US customers may be supplied from Italy where there is a sizable available
production capacity (we estimate as of today >300 tons).

B ... and medium-/long-term visibility is unchanged, or even improved for defence
Regardless of short-term considerations, we believe that the medium/long-term visibility is
unchanged and for the defense business it has even improved, considering the recent
evolution of the geopolitical context in which missiles are used on a large scale, increasing the
gap between supply and demand (see appendix). Even in the event of widespread peace, the
arsenals will have to be replenished even if only for deterrence purposes. For this reason, we
broadly confirm our 2026 estimates (and also higher than the guidance order intake).

B Upgrade to BUY on recent stock weakness and defence business likely acceleration

Following yesterday's stock weakness (-8% on lower order intake guidance), and positive

qualitative comments emerged during the top management conference call, we upgrade

to BUY, believing the defense business (we estimate growing to 50% of sales and even

more in terms of profits within 5 years) will benefit from

- the US missiles demand acceleration which may generate more orders deliverable from
Italy (before the US plan start-up in 2H28) in addition to MBDA serving EU countries

- more grants from the US and Europe and potential additional new programs from
both existing and new customers.

SOTP (=target price) +8% to €42PS (=2030/31E EV/EBITDA 20/15x and PE 49/33x), factoring

in the potential additional defense upside (now applying 16x to 2031E EBITDA vs previous 15x).
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MAIN FIGURES - EURmn 2023 2024 2025 2026E 2027E 2028E
SALES Adj 339 442 542 585 630 706
Growth -5.2% 30.4% 22.7% 8.0% 7.7% 12.0%
EBITDA Adj 28.0 312 34.8 349 373 463
Growth 0.9% 1.4% 1.4% 0.3% 6.9% 24.1%
EBIT Adj 2.7 13.8 14.5 141 14.0 19.0
Growth 48.2% 8.3% 5.1% -2.8% -0.7% 35.7%
PBT Adj 14.2 122 15.6 20.1 18.2 223
Growth 82.8% -14.0% 28.2% 28.9% -9.6% 22.6%
Net Income Adj 11.6 124 8.8 124 10.6 134
Growth 98.6% 7.1% -29.3% 41.1% -14.1% 26.2%
MARGIN - % 2023 2024 2025 2026E 2027E 2028E
EBITDA Adj Margin 8.3% 7.1% 6.4% 6.0% 5.9% 6.6%
Ebit Adj margin 3.8% 3.1% 2.7% 2.4% 2.2% 2.7%
Pbt Adj margin 4.2% 2.8% 2.9% 3.4% 2.9% 3.2%
Net Income Adj margin 3.4% 2.8% 1.6% 2.1% 17% 1.9%
SHARE DATA 2023 2024 2025 2026E 2027E 2028E
EPS Adj - €c 44.0 471 30.1 264 22.7 287
Growth 98.6% 7.1% -36.1% -12.1% -14.1% 26.2%
DPS ord(A) - €c 24.0 14.8 14.8 10.0 10.0 10.0
BVPS n4 1.5 14.9 15.0 15.2 15.4
VARIOUS 2023 2024 2025 2026E 2027E 2028E
Capital Employed 241 238 179 220 361 441
FCF 2.1 15.7 506 =175 -83.8 -50.2
CAPEX 384 395 443 90.0 140 115
Working capital -155 -193 -294 -175 -195 -218
Trading Working capital 174 208 224 226 195 220
INDEBTNESS 2023 2024 2025 2026E 2027E 2028E
Nfp Adj 76.1 90.1 592 409 321 266
D/E Adj n.m. n.m. n.m. n.m. n.m. n.m.
Debt / EBITDA Adj n.m. n.m. n.m. n.m. n.m. n.m.
Nfp Ex Ifrs16 125 135 637 454 371 316
MARKET RATIOS 2023 2024 2025 2026E 2027E 2028E
P/E Ord Adj 15.5x 23.7x 97.6x 128x% 149x 118x
P/E Ord Adj FD 15.9x 24.5x

PBV 0.6x 0.8x 1.5x 2.2 2.2 2.2
EV FIGURES 2023 2024 2025 2026E 2027E 2028E
EV/Sales 0.3x 0.5x 1.4x 2.0x 2.0x 1.9x
EV/EBITDA Adj 3.7x 6.5% 22.5x 33.6x 33.8x 28.4x
EV/EBIT Adj 8.1x 14.8x 53.9x 83.1x 90.0x 69.2x
EV/CE 0.4x 0.9x 4.4x 5.3x 3.5x 3.0x
REMUNERATION 2023 2024 2025 2026E 2027E 2028E
Div. Yield ord 33% 1.6% 0.7% 0.3% 03% 03%
FCF Yield Adj 11% 6.5% 78.6% -11.1% -5.3% -4.2%
Roce Adj 5.2% 5.6% 6.2% 4.8% 3.4% 3.5%

Source: Company data and Equita SIM estimates
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REVENUES BREAKDOWN BY PRODUCT

Defence Other Tech
propulsion 0.0% development
15.1% projects

0.0%

Ariane
18.6%

Vega
66.3%

SALES SPLIT BY BUSINESS

Other
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Development
418%

Production
57.9%

BUSINESS DESCRIPTION

AVIO is a leading international space propulsion system provider (solid, liquid and
cryogenic) founded in 1912 as explosives maker (a pre-requisite to enter in the space business)
and in the past 50 years evolved from supplier of solid rocket motors to system integrator and
prime contractor. It was listed in Apr-17 through the business combination with Space2 SPAC.

It plays a strategic role in the space industry through 2 European launcher programmes:

- it provides the boosters and liquid-oxygen turbopumps for Ariane 6, the European heavy
launcher for satellites up to 10 tons (for broadcasting, telecom applications and internet
constellations) in the Geostationary Earth Orbit (GEO) at 36k km altitude

- it is the prime contractor for Vega C, the European light launcher for satellites up to 2
tons (for weather forecasting, earth observation and satellite internet constellations) in
the Low Earth Orbit (LEO) at 300-2k km altitude.

A launcher is a rocket capable of placing satellites accurately into space for both
institutional (public authorities or government agencies) and commercial clients (private
companies). According to the Satellite Industry Association, the launchers sector was worth
>$6bn; it enables access to space with a multiplier effect on satellite manufacturing (~3x)
and ground and satellite services ~20x.

The critical success factor for a launcher is reliability. The EU launchers remain the best-
in-class worldwide: 1998-2024 combined (Ariane+Vega) failure rate is ~3% vs market avg. of
~6% (Ariane 5 at 2% on over 140 launches while Vega ~10% on 20 launches).

The launchers market is oligopolistic (~90% is accounted for by Russia, US, China and Europe),
typically funded by public investments (in EU the European Space Agency-ESA), with high
technological entry barriers, long business cycle (18-24 months from order intake to launch)
and without Chinese/Japanese competition (operating only in their closed markets).

The most important demand drivers are emerging commercial customers for mega LEO
constellations deployment such as Starlink by Space X, One Web and Amazon planning to
launch thousands of sats (Kuiper Project), and replacement demand given the avg. useful life of
10-15 years for a GEO/MEO satellite and 2-7 years for a LEO one (>2k satellites are into orbit).

Historically, AVIO is also active in defense propulsion business, producing boosters for missiles
on avg. worth ~6% group sales (with the only customer, MBDA); because of the recent geopolitics
evolution its weight is quickly growing towards 20%. In 2024 AVIO signed 2 contracts to develop
a solid-propellant propulsion system for US customers (the US Army for surface-to-air
applications and Raytheon for its Mk 104 motor).

The strategy envisages:

- improvement of its launchers market position (higher launch cadence, higher payload, ...)

- execution of the Defense Propulsion expansionary project in the US

- efficiency gains (streamlining ground infrastructure operations, flight readiness launch frequency)

- new product developments (Vega E and P160 engine), lowering the launch costs,
increasing the payload and improving the launchers versatility

- industrial evolution towards production automation, volume scale-up leveraging the
commonalities provided such as the new P120 engine across the Ariane 6 and Vega C.

In Sep-25 it announced the plan to build up a new site in the US for defense propulsion

serving main US missile-makers, proving strong group long-term targets (2025-35E revenues

>10% CAGR and EBITDA high-teens CAGR).

The Italian State-controlled aerospace and defense group Leonardo (shareholder since 2003)
owns 19.3%. In Orbit (investment vehicle participated by Avio managers) owns 1.5%. Space
Holding (the company promoting the business combination) exited in TH25.

STRENGTHS / OPPORTUNITIES WEAKNESSES /THREATS

Key role in the European Space sector - Smaller size and low diversification compared to
Visibility supported by the strong order backlog much larger competitors

Oligopolistic market/high technological entry barriers - Only one spaceport (French Guiana)

Defense propulsion strong market growth and new - Public budgets constraints

US customers opportunity - Price pressure in launcher business
- Above the avg. reliability of Ariane/Vega launchers - Competitors' reusable technology
- Growing launchers demand, particularly for LEO - Flights failure risk causing extra costs and delays
- Economy of scale for P120 engine ramp-up - Erratic orders intake/down payments
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AVIO: MAIN PRODUCTS
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As explained in yesterday's presentation, in defense propulsion business in Italy AVIO is
currently able to deliver 200/300 motors p.a., “with the possibility to comfortably reach
600 motors p.a. and projecting by the end of the decade to be close to 1k units p.a.”.

AVIO: SOLID PROPELLANT OUTPUT CAPACITY EVOLUTION (ton)

2025 => 2028 % change  Capex (€ mn)
Kourou (1) 6,000 => 6,000 0%
Utilisation rate <50%
Colleferro (2) 550 => 1,000 82% 50-100
Utilisation rate ~50% 43%
US (3) 0 => 700 n.m. 400-500
TOTAL 6,550 = 7,700 18%

(1) producing P120 and future P160 boosters

Source: Equita SIM estimates and company data

(2) producing Vega's Zefiro 40 and Zefiro 9, Aster 30 and CAMM-ER motors
(3) producing Mk 104 and additional missile motors once homologated

* potential theoretical capacity

FY25 OVERALL IN LINE WITH EXPECTATIONS (AND WITHIN GUIDANCE RANGES)

EQUITA

WE KNOW HOW
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FY25 guidance achieved around the high-end of the ranges across the board.

AVIO: FY25 REPORTED vs EXPECTED (€ mn)

FY25E % FY25 % Change Guidance
Expected Declared
Net revenues 525.0 100.0 5417 100.0 3% 510-540
Incr. % 19% 23%
Adj. EBITDA 349 6.7 348 6.4 0% 30-36
Incr. % 12% 1%
EBITDA 329 6.3 32.3 6.0 -2% 27-33
Incr. % 28% 25%
Adj. EBIT 15.0 29 14.5 2.7 -3%
Incr. % 9% 5%
EBIT 13.0 2.5 120 2.2 -8%
Incr. % 55% 43%
Pre-tax profit 13.6 2.6 131 2.4 -4%
Incr. % 101% 94%
Net Income 9.0 17 10.5 19 7% 7-10
Incr. % 48% 73%
Net financial position 588.8 591.7 0%

Source: Equita SIM estimates and company data

FY25 order backlog grew to a new historical peak at €2.17bn with defense propulsion
representing 28% of total.

AVIO: GROWING BACKLOG
Figures in €m
Main comments

* Record backlog level of €2.2bn (+26% vs.
2024)

Net order backlog evolution 2020-2025

2.166 % on backiog » Order intakes in 2025 amounting to ~€1.0bn
including:

28%
# Launch systems -€400m: mainly related
. to the Vega C contracts transferred to Avio

155 within the framework of the Launch Service
Provider activities
~ Space propulsion -€330m: mainly related
9% to the major contract (>€200m) signed for

production of boosters and equipment for
Ariane 6 up to 2029

2020 2021 2022 2023 2024 2025 » Defense propulsion ~€260m: mainly
related to Aster missiles propulsion
[ Launch systems [l space propulsion [l Defense propulsion production and contracts signed with U.S.

Govt’ Armed Forces

* Production accounts for ~70% of 2025 backlog, Development for ~-30%

Source: Company presentation
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FY26 GUIDANCE SHOWING WIDE EBITDA RANGE AND LOW ORDER INTAKE

Regarding FY26 EBITDA, it was specified that

- the guidance factors in €7/9mn of start-up costs for the new US plant (compared to
€4.2mn in FY25), without which it would be €36/46mn, or -8/+18% YoY
- the wide range is also due to caution about the recent gas cost rebound (used to

produce solid propellant) which management estimates could have €2/2.5mn negative

impact; not having automatic contractual pass-through, in extreme cases it would require

renegotiation with customers.

As far as order backlog/intake is concerned, it is worth mentioning that in FY25 Avio signed

a sizable multi-year contract with Arianespace for boosters worth €200mn which de facto

arrived before than expected, penalizing FY26 collection.

BACKLOG

AVIO: FY26 GUIDANCE

NET REVENUES

EBITDA REPORTED(2)

®
~

Backlog expected to remain high after record level
achieved in 2025 " . Not incorporating potential
upsides for additional defense order intake

Further growth driven largely by defense business
acceleration and partly by Ariane 6 motors’ rate
increase

Group EBITDA aligned with the Business Plan

EU activities EBITDA growing

AVIO USA operating costs growing (€7-9m in 2026)
ial risk on higher energy costs

NET INCOME

Source: Company presentation

Net income driven by both operating performance
and financial performance on available cash

Eesa

Ariane Al

AVIO: FY26 PLANNED LAUNCHES

i

-30 flights currently in backlog
Future launches:

> Satcom mega-constellations
> Galileo (EV)

» Military sats

IRIS? major upside

#4 launches

H
=]

Vega =,

VA267
v’ Feb12 1% launch
operated

by Avio

]

~15 flights currently in backlog

Future launches:

> Sentinel-3C (EU)

> IRIDE (EU)

» PLATINO

» .. more opportunities in
pipeline

#3 launches

Source: Company presentation

vv29
Scheduled in Q2
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WE ONLY FINE TUNE 2026-27 ESTIMATES

AVIO: CHANGE IN 2026-27 ESTIMATES (€ mn)

FY26E % FY26E % Change  Guidance FY27E % FY27E % Change
Previous Current Previous Current
Net revenues 575.0 100.0 585.0 100.0 2%  560-590 630.0 100.0 630.0 100.0 0%
Incr. % 10% 8% 10% 8%
Adj. EBITDA 349 6.1 349 6.0 0% 36.9 5.9 373 5.9 1%
Incr. % 0% 0% 6% 7%
EBITDA 329 5.7 329 5.6 0% 27-35 349 5.5 353 5.6 1%
Incr. % 0% 2% 6% 7%
Adj. EBIT 14.5 2.5 141 2.4 -3% 14.0 2.2 14.0 2.2 0%
Incr. % -3% -3% -3% -1%
EBIT 125 2.2 121 2.1 -3% 120 19 120 19 0%
Incr. % -4% 1% -4% -1%
Pre-tax profit 18.5 32 18.1 31 -2% 16.7 2.7 16.2 2.6 -3%
Incr. % 36% 38% -10% -1%
Net Income 13.0 2.3 127 2.2 -2% 8-13 13 18 109 17 -3%
Incr. % 44% 21% -13% -14%
Net financial position 4583 409.5 -1% 305.7 3211 5%

SOTP UPGRADED TO FACTOR IN THE DEFENCE FAVOURABLE ENVIRONMENT

We stick to our view that it is correct to evaluate AVIO on 2030-31E figures, when the new US
plant will be fully operational.

SOTP +8% to €42PS (=2030/31E EV/EBITDA 20/15x and PE 49/33x), splitting:

- Defense (motor missiles), with a higher EV/EBITDA (16x improved from previous 15x due
to the likely stronger demand) to factor in the growth potential and its higher margins
(believing that operating leverage may lead to even higher profit margins than company's
guidance)

- Space (launchers), to which we apply a lower EV/EBITDA multiple (10x confirmed), getting
an equity value around €0.3bn

- Grants increased from €50mn to €64mn including those already recently announced by
the Virginia State ($98mn) while more should come.

AVIO: SOTP VALUATION (€ mn) based on 2031E figures

Space Defense Group
Sales 525 630 1155
EBITDA 26 91 118
Margin 5% 15% 10.2%
Multiple 10.0 x 16.0 x 14.7 x
EV 262 1,465 1727
NFP 188
Other assets/liabilities -29
Grants 64
Total 1,949
# shares 46.8
Valuation 42

Source: Equita SIM estimates

AVIO: SOTP SENSITIVITY (€ mn) TO DIFFERENT DEFENSE 2031E EV/EBITDA MULTIPLES
Multiple 120x 13.0x 14.0 x 15.0 x 16.0 x 17.0x 18.0 x 19.0x 20.0x

Defense 1,100 1191 1,283 1374 1,465 1,557 1,648 1,739 1,831
Equity 1584 1675 1,766 1,858 1,949 2,040 2,132 2,223 2,314
# shares 47 47 47 47 47 47 47 47 47
Valuation 34 36 38 40 42 44 46 48 49

Source: Equita SIM estimates
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As already wrote in our previous notes, we believe the US Karman Holding is the most
comparable company (operating in AVIO's reference markets - Propulsion and Space); in
2025E Karman is expected to generate $469-mn sales with an EBITDA margin ~31%, serving
over 70 customers and 100 programs, almost equally spread among

- Hypersonic and Strategic Missile Defense: propulsion systems

- Tactical Missiles and Integrated Defense Systems: Aerodynamic Interstage Systems

- Space and Launch: Payload Protection & Deployment Systems

KARMAN HOLDING: MAIN SEGEMENT / PRODUCTS
Karman is a Leading IP-Driven Merchant Supplier to
Prime Contractors in Three High-Priority End Markets

Hypersonics & Strategit

2
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2 Hypersonics, missile deterrent technologies Precision guided, small-diameter rocket and missile Traditional and new space launch and rocket systems,
and strategic missile defense systems technologies and integrated defense systems space caj , vehicles and payloads
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Full design and manufacturing of deployable

40+ Years ~1,100
Heritage of Mission-Success Empioyees @12/31/24

~BOOK Square Ft.
ACross 11 Locations
; ADVANCED SOLUTIONS FROM DESIGN TO PRODUCTION FOR OVER 3

Source: Karman 2Q25 presentation

KARMAN MAIN MARKET DRIVERS

pending prov it of OB

Unmanned Systems Hypersonics

~$5bnt!

Missile & Munitions
~$17bn

+ Supportsvision for layered
missile defense architecture for
America, utilizing missile

jies and

+ Increased deployment and
of
drone and counter-drone

* Restocks America's arsenal of
munitions, expands production
of missile interceptors, and
expands industrial base capacity

+ Continued development and

defense, strike, and strategic
sourcing

assets.

Longstanding supplier to critical
programs likely to form core
infrastructure with proven capability
seteritical for development and
delivery of new solutions

Continue to leverage proven,
technical design capabilities to win

Longstanding supplier to critical
programs serving 70+ prime
contractor customers across more
than 100 programs

I

Karman
Positioning

Multi-year track record delivering
eritical enabling technologies (i.c.
solid rocket motors, "

)

and programs

1 (0BBBA") 04 signed into Law on July 4, 2025,
163 & Munitions”.

Sou
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Source: Karman 2Q25 presentation

It trades at very high multiples (2027/28E PE 99/79x and EV/EBITDA ~49/44x based on Factset
consensus estimates); we do not disagree on very high multiples, but we highlight that there
are evident differences between Karman and Avio which would suggest the application
of a discount.

KARMAN vs AVIO: MAIN DIFFERENCES

Main features Karman Holding AVIO

US exposure 100% 5% growing to ~40% in 2035
<10% until at least until 2028

EBITDA margin >30% through 2028 Later on moving towards 15%
Capex to sales Mid single digit through 2028 High teens

EBITDA 2025-28E CAGR 23% 13% (much higher thereafter)
EPS 2025-28E CAGR 66% 5% (much higher thereafter)

Source: Equita SIM estimates

We consider other listed US players not pure comparables although working in the same field:

- Rocket Lab (market cap exceeding €39bn), operating only in Space, providing launch
services through Electron, focused on Kerosene/methan propellant

- Firefly (market cap exceeding €3bn), operating only in space business and still loss-
making; its Alpha launcher on March 11t successfully completed a flight, representing a
return to operations following its previous failure.
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APPENDIX: BUSINESS PLAN RECAP IN FEW SLIDES

AVIO: 2025-30 CAPEX PLAN (€ mn)
Sources and uses (€m)

600+

150-200

150-200

Equity Debt-like / Government Total US Plant Land & US Operations, Upgrades to EU Vertical
(Rights Issue)  Infrastructure Grants Infrastructures Machinery,  Assets Capacity Integration
Lease Equipment

Indicative Capex cash-out Timeline
M Growth plan Capex

W Maintenance Capex

Jlllll

2025 2026 2027 2028 2029 2030

o
Source: Company presentation

AVIO: 2025-35 REVENUES EVOLUTION

Avio’s plan: long-term revenue evolution

2025 Mid-Term' 2035
Revenue Target: €450 - 480m >€1.0bn >€1.2bn
[ >10% CAGR
" Space Propulsion 20% 20% ’ '
Revenues [TmN— ‘. " ‘ v Defense upside
By segment '
 Defense Propulsion 60%

Production 50%, ‘ ‘
Revenues ¥ Production yields

By activity | —

= Europe . . .
;»eg:i;r::f; o “ ¥ Diversification

>95%

1: Mid-term refers to the period 2029-2031
2: "Launch systems” also includes Tech Dev Projects (Next Gen EU)
Source: company presentation

AVIO: EBITDA EVOLUTION

Long-term EBITDA evolution . P

[ High-Teens CAGR >

us >20% CAGR
—crovp since 2025

€27-33m

Group

EBITDA
Development

Europe

2025 Mid-term’ 2035

US plant investment

Ulustrative

EBITDA -

Growth |
€27-33m
components
|
2025 Volume Growth Operating Leverage  Segment Mix 2035

AN Note: EBITDA refers to EBITDA Reported
PSS 1 Mid-term refers to the period 2029-2031; 2. Steady EBITDA until 2028, with substantisl plift once US plant starts operations

Note: EBITDA refers to EBITDA Reported
1: Mid-term refers to the period 2029-2031; 2. 80%+ of EBITDA growth expected beyond 2028
Source: company presentation
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AVIO: US EXPANSIONARY OPPORTUNITY

‘A new plant in the US to capture the full market potential

Engineering and production Site identified (i Pra:;cerian e ——
Greenfield SRM facility Preliminary design done
US Gov't Armed O e
Merchant supplier for Procurement started Forces I I ’""”"’f“"’”,:i‘”j;’e”’b”" &

OEMs / Armed Forces

S R v
Eo ] aytheon

AnRTX Business

Under contract to achieve
qualification of Mk 104 SRM

In discussion on multiple

US Prime B programs to become & second-
source suppllier

Letter of intent signed with an
International solld rocket motor
manuvfacturer

Start of
Production
inUs

Rendering of the plant

Source: company presentation

US AND EUROPE MISSILE PROPULSION MARKET: SUPPLY vs DEMAND

Current Estimate of US & EU Missile Propulsion Supply and Demand (propellant k tons / year)

6.6 6.9 7.0 6.9 6.9

a.}/’
A

verage unmet demand:

2,400 tons/year s
///4.;/
w0 4.3

3.6 3.8
=== US + Europe supply
= US + Europe demand
2025 2026 2027 2028 2029 2030

Source: company presentation

STATEMENT OF RISKS FOR AVIO

The primary elements that could negatively impact the stock include:
- Significant deterioration in the reference macroeconomic scenario

- Significant increase in short term interest rates

- European Space budget cuts and European Governments instability
- Launch failures affecting the reliability

- More expensive and longer than expected development programs

- Worsening R&D fiscal incentives schemes

- Competitors' technological innovation generating price pressure

- Delay in the execution of the US propellant capacity development
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P&L - €mn
SALES Rep
Growth

EBITDA Rep
Growth

Margin

D&A

EBIT Rep
Growth

Margin

Financial Expenses
PBT Rep

Growth

Income Taxes
Tax rate
Minarity Interest
Discontinued Operations
Net Income Rep
Growth

Margin

Net Income Adj
Growth

Margin

CF Statement

FFO

Chg. in Working Capital
NCF from Operations
CAPEX

Financial Investments
NCF from Investments
Dividends paid

Capital Increases

Other changes in financing
NCF from Financing
CHG IN NFP

2023
339
-5.2%
20.5
-4.3%
6.1%
-153
5.2
133.1%
1.5%
14
6.6
379.1%
0.0
0.3%
-0.1
0.0
6.5
n.m.
1.9%
1.6
98.6%
3.4%

2023
219
303
52.2
-38.4
-0.5
-389
0.0
0.0
-1.7
-1n7
7

2024
442
30.4%
258
25.9%
5.8%
-17.4
8.4
60.4%
19%
16
68
18%
04
5.6%
03
00
6.1
6.2%
14%
124
7.1%
2.8%

2024
238
375
614

-39.5

4.3

-35.2

-6.0
0.0
-6.2

-122

14.0

2025
542
22.7%
323
25.1%
6.0%
-20.3
12.0
43.1%
2.2%
11
131
93.9%
-1.5
1.3%
11
0.0
10.5
72.7%
1.9%
8.8
-29.3%
1.6%

2025
319
102
133
-44.3
0.0
-44.3
-39
410
6.9
413
502

2026E
585
8.0%
329
1.9%
5.6%
-20.8
121
0.8%
2.1%
6.0
18.1
38.2%
-4.5
25.0%
-0.9
0.0
12.7
20.7%
2.2%
124
411%
2.1%

2026E
344
-120
-85.3
-90.0
0.0
-90.0
-6.9
0.0
0.0
-6.9
-182

2027E
630
7.7%
353
7.3%
5.6%
=233
12.0
-0.8%
1.9%
4.2
16.2
-10.6%
-4.0
25.0%
-1.2
0.0
10.9
-13.7%
17%
10.6
-14.1%
17%

2027E
354
20.8
56.2
-140
0.0
-140
-4.7
00
0.0
-4.7
-88.4

2028E
706
12.0%
443
25.5%
6.3%
=273
17.0
M.7%
2.4%
33
203
25.4%
-51
25.0%
-1.5
0.0
13.7
25.5%
1.9%
13.4
26.2%
1.9%

2028E
425
223
64.8
-115
0.0
-15
-4.7
00
0.0
-4.7
-54.9

Source: Company data and Equita SIM estimates
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INFORMATION PURSUANT TO EU REGULATION 2016/958 supplementing Regulation EU 596/2014 (c.d. MAR)

This publication has been prepared by the following financial analyst(s) on behalf of EQUITA SIM SpA (licensed to practice by
CONSOB resolution no. 11761 of December 22nd 1998 and registered as no. 67 in the ltalian central register of investment service
companies and financial intermediaries) to which he/she/they is/are bound by an employment contract: Martino De Ambroggi

In the past EQUITA SIM has published studies on Avio

EQUITA SIM is distributing this publication via e-mail to more than 900 qualified operators on Friday, 13 March 2026 at 04:49 PM.
The prices of the financial instruments shown in the report are the closing prices of the date indicated in the first page stock data
table.

EQUITA SIM intends to provide continuous coverage of the financial instrument forming the subject of the present publication, with
a semi-annual frequency and, in any case, with a frequency consistent with the timing of the issuer’s periodical financial reporting
and of any exceptional event occurring in the issuer’s sphere of activity.

The information contained in this publication is based on sources believed to be reliable. Although EQUITA SIM makes every
reasonable endeavour to obtain information from sources that it deems to be reliable, it accepts no responsibility or liability as to
the completeness, accuracy or exactitude of such information. If there are doubts in this respect, EQUITA SIM clearly highlights this
circumstance. The most important sources of information used are the issuer's public corporate documentation (such as, for
example, annual and interim reports, press releases, and presentations) besides information made available by financial service
companies (such as, for example, Bloomberg and Reuters) and domestic and international business publications. It is EQUITA SIM's
practice to submit a pre-publication draft of its reports for review to the Investor Relations Department of the issuer forming the
subject of the report, solely for the purpose of correcting any inadvertent material inaccuracies. This note has not been submitted
to the issuer.

The recommendation was produced using proprietary Excel models that are stored on company servers. The models are backed
up at the end of each month.

EQUITA SIM has adopted internal procedures able to assure the independence of its financial analysts and that establish appropriate
rules of conduct for them.

Furthermore, it is pointed out that EQUITA SIM SpA is an intermediary licensed to provide all investment services as per Italian
Legislative Decree no. 58/1998. Given this, EQUITA SIM might hold positions in and execute transactions concerning the financial
instruments covered by the present publication, or could provide, or wish to provide, investment and/or related services to the
issuers of the financial instruments covered by this publication. Consequently, it might have a potential conflict of interest concerning
the issuers, financial issuers and transactions forming the subject of the present publication.

Equita SIM S.p.A. provides or has provided in the last 12 months investment banking services for Avio. Equita SIM S.p.A. provides
or has provided in the last 12 months corporate finance services to Avio S.p.A. or to a company of the same group.

Equita SIM S.p.A. performs the role of Market Maker for financial instruments issued by Enel or whose underlying assets are shares
issued by Enel.

Equita SIM S.p.A. performs or has performed in the last 12 months the role of specialist for financial instruments issued by Eni.
Equita SIM S.p.A. provides or has provided in the last 12 months corporate finance services to ENI S.p.A. or to a company of the
same group. Equita SIM S.p.A. performs the role of Market Maker for financial instruments issued by Eni or whose underlying
assets are shares issued by Eni. Equita SIM S.p.A. performs the role of Market Maker for financial instruments issued by Eni.
Equita SIM S.p.A. provides or has provided in the last 12 months corporate finance services to ENI S.p.A. or to a company of the
same group.

Equita SIM S.p.A. provides or has provided in the last 12 months investment banking services for Fincantieri.

Equita SIM S.p.A. performs the role of Market Maker for financial instruments issued by Poste Italiane or whose underlying assets
are shares issued by Poste Italiane.

Equita SIM S.p.A. performs the role of Market Maker for financial instruments issued by Saipem or whose underlying assets are
shares issued by Saipem.

Equita SIM S.p.A. performs the role of Market Maker for financial instruments issued by Snam or whose underlying assets are
shares issued by Snam.

Equita SIM S.p.A. performs the role of Market Maker for financial instruments issued by Terna or whose underlying assets are
shares issued by Terna.

In addition, it is also pointed out that, within the constraints of current internal procedures, EQUITA SIM's directors, employees
and/or outside professionals might hold long or short positions in the financial instruments covered by this publication and buy or
sell them at any time, both on their own account and that of third parties.

Research Division management alone determines the remuneration of the analysts who produced the publication, and their
remuneration is not linked to Equita SIM's Investment Banking transactions. It is linked to Equita SIM's total revenue, which includes
the revenue of the Investment Banking and Sales & Trading Divisions.

For more details on the policies and principles designed to ensure the integrity and independence of Equita SIM analysts, please
refer to the policy on organizational mechanisms of the Research activity available at www.equita.eu on the “Legal notices” section.

The recommendations to BUY, HOLD and REDUCE are based on Expected Total Return (ETR — expected absolute performance in
the next 12 months inclusive of the dividend paid out by the stock’s issuer) and on the degree of risk associated with the stock, as
per the matrix shown in the table. The level of risk is based on the stock’s liquidity and volatility and on the analyst's opinion of the
business model of the company being analysed. Due to fluctuations of the stock, the ETR might temporarily fall outside the ranges
shown in the table.

EXPECTED TOTAL RETURN FOR THE VARIOUS CATEGORIES OF RECOMMENDATION AND RISK PROFILE

RECOMMENDATION/RATING Low Risk Medium Risk High Risk
BUY ETR >=10% ETR >=15% ETR >=20%
HOLD -5% <ETR< 10% -5% <ETR< 15% 0% <ETR< 20%
REDUCE ETR <=-5% ETR <=-5% ETR <= 0%

The methods preferred by EQUITA SIM to evaluate and set a value on the stocks forming the subject of the publication, and therefore
the Expected Total Return in 12 months, are those most commonly used in market practice, i.e. multiples comparison (comparison
with market ratios, e.g. P/E, EV/EBITDA, and others, expressed by stocks belonging to the same or similar sectors), or classical
financial methods such as discounted cash flow (DCF) models, or others based on similar concepts. For financial stocks, EQUITA SIM
also uses valuation methods based on comparison of ROE (ROEV —return on embedded value — in the case of insurance companies),
cost of capital and P/BV (P/EV — ratio of price to embedded value - in the case of insurance companies).
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Ord AVIO IM MOST RECENT CHANGES IN RECOMMENDATION AND/OR IN TARGET PRICE:

Date Rec. Target Price Risk. Comment
March 13, 2026 Buy 4200 Medium change in upside/downside potential because of stock
performance
February 24, 2026 Hold 39.00 Medium -
January 26, 2026 Hold 3850 Medium change in upside/downside potential because of stock
performance
November 10, 2025 Buy 37.00 Medium change in estimates/valuation
November 3, 2025 Hold 30.00 Medium -
September 15, 2025 Hold 29.75 High change in estimates/valuation
August 28, 2025 Hold 20.10 High change in estimates/valuation
July 10, 2025 Hold 16.08 High change in estimates/valuation
March 14, 2025 Hold 14.07 High -
DISCLAIMER

The purpose of this publication is merely to provide information that is up to date and as accurate as possible. The publication does
not represent to be, nor can it be construed as being, an offer or solicitation to buy, subscribe or sell financial products or
instruments, or to execute any operation whatsoever concerning such products or instruments.

EQUITA SIM does not guarantee any specific result as regards the information contained in the present publication, and accepts no
responsibility or liability for the outcome of the transactions recommended therein or for the results produced by such transactions.
Each and every investment/divestiture decision is the sole responsibility of the party receiving the advice and recommendations,
who is free to decide whether or not to implement them. Therefore, EQUITA SIM and/or the author of the present publication
cannot in any way be held liable for any losses, damage or lower earnings that the party using the publication might suffer following
execution of transactions on the basis of the information and/or recommendations contained therein.

The estimates and opinions expressed in the publication may be subject to change without notice.

EQUITY RATING DISPERSION AS OF DECEMBER 31, 2025
(art. 6, par. 3 Delegated Regulation (EU) 2016/958 of 09 March 2016)

COMPANIES COMPANIES COVERED WITH
COVERED BANKING RELATIONSHIP
BUY 59.2% 63.2%
HOLD 37.5% 30.9%
REDUCE 07% 1.5%
NOT RATED 2.6% 4.4%

The list of all conflicts of interest, rating dispersion, last 12 months recommendation made by Equita SIM's analysts and other
important legal disclaimers are available on www.equita.eu in the “Legal notices” section.

This document has been provided to you solely for informational purposes and may not be reproduced or distributed, directly or
indirectly, to any other person, nor may it be published, wholly or in part, for any reason, without EQUITA SIM's specific authorisation.
By accepting this document, you agree to comply with the limitations indicated above.

For Entities and Clients in the United Kingdom

Equita is registered as a UK's "Overseas Persons Exclusion” ("OPE"): this means that Equita has not established an actual or deemed
permanent place of business in the UK. Equita is not a member of the “Financial Conduct Authority” and Research Analysts and
Research Reports must comply with requirements for fairness, balance and disclosure of potential conflicts of interest.

This research report is only being offered to UK “investment professionals” and “high net worth companies” and the investment to
which it relates is available only to such persons and that any other person(s) should not act or rely upon it.

For Entities and Clients in the United States

Equita is not registered as a broker-dealer with the U S Securities and Exchange Commission, and it and its analysts are not subject
to SEC rules on securities analysts' certification as to the currency of their views reflected in the research report. Equita is not a
member of the Financial Industry Regulatory Authority. It and its securities analysts are not subject to FINRA's rules on
Communications with the Public and Research Analysts and Research Reports and the attendant requirements for fairness, balance
and disclosure of potential conflicts of interest.

This research report is only being offered to Major U S Institutional Investors and is not available to, and should not be used by, any
U S person or entity that is not a Major U S Institutional Investor. Equita can not and will not accept orders for the securities covered
in this research report placed by any person or entity in the United States. Orders should be placed with our correspondent,
Auerbach Grayson & Co. 212-557-4444.
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