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Avio
The US Move De-risks the Business Model and Improves Visibility

Avio’s decision to proceed with a EUR 400M capital increase demonsirates that the
initiative to grow in the US’ SRM niche is strong and accelerating. Avio will become more
American and, we believe, more visible and appeadling to US investors. We have
decided to use a SOTP along with our ‘traditional’ DCF model. The SOTP gives us a EUR
82 Fair Value, while the DCF gives us a EUR 51 Fair Value. Accordingly, we set a new EUR
64.5 '‘post money’ target price, drawn from the average of the two valuations.

The 2025-2035 plan, deemed realistic, envisages strong and profitable growth
Avio expects its top line to grow at a 2025-35 CAGR of over 10%, with revenues set to exceed
EUR 1.2Bn in 2035; reported EBITDA is expected to post a high-teens CAGR, exceeding EUR
120M in 2035; the plan’s EBITDA target implies a ~10% margin in 2035 (+360 bps vs 2025E) and
a 12% incremental margin across 10 years; we deem this target relatively cautious.

Growth in the US defence de-risks the business model and improves margins

The 2025-35 plan envisages an interesting de-risking of the business model, expected to
improve in terms of product and geographic mix. Avio can evolve from a nearly pure Space
company concenfrated in Europe into a more balanced player, almost evenly exposed to

Space and Defence and with better balance between Europe (~66% of 2035 revenues) and
the US (~33% of 2035 revenues).

The SOTP valuation (Fair Value: EUR ~82) captures the value of the US initiative

The SOTP approach is the ideal tool to value the European business and the US initiative
separately, based on ‘local multiples'. We factored in both the EUR 400M capital increase
and the new shares issued in connection, assuming that they are placed at a EUR 50 price.
We value Avio's European operations based on Chemring's EV/Sales 2025E and EV/EBITDA
2025E multiples (~3.1x and ~17.0x respectively), while we used the Rocket Lab, Firefly
Aerospace and Karman Holdings 2030E EV/Sales and EV/EBITDA multiples (~7.5x and ~24x
respectively) to value the US initiative.

The DCF valuation (Fair Value: EUR ~51) is more conservative

We did not change the assumptions of our DCF, with the only exception of the MRP (-25 bps).
We kept our B unchanged at 1x even though the de-risking granted by the US inifiative
suggests lowering this parameter; if we assume a 0.75x B, the Fair Value goes up to EUR ~64,
while if we assume a 0.5 B (the Bloomberg p is 0.44), the Fair Value goes up to EUR ~90.

Avio - Key data

Y/E Dec (EUR M) 2023A 2024A 2025E 2026E 2027E
Revenues 338.7 441.6 560.1 648.3 741.6
EBITDA 20.51 25.82 38.32 51.86 65.86
EBIT 5.23 8.38 17.39 29.79 41.91
Net income 6.49 6.09 12.14 30.98 39.87
Adj. EPS (EUR) 0.45 0.36 0.41 0.94 1.18
Net debt/-cash -76.13 -90.09 -511.0 -501.8 -410.1
Adj P/E (x) 20.2 31.2 NM 58.3 46.1
EV/EBITDA () 8.3 8.9 37.0 27.5 23.1
EV/EBIT (x) 32.8 27.3 81.6 47.9 36.3
Div ord yield (%) 2.6 1.3 0.2 0.5 0.6
FCF Yield (%) 1.3 8.3 1.3 -0.3 -4.3

Source: Company data and Intesa Sanpaolo Research estimates. Priced at 03/10/2025
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Avio

Take-Aways from the Recent Calls with Management

Below are the take-aways from the call held on 12 September:

The management confinues to see a growing momentum in the US and European
defence; opportunities are bigger than expected earlier; the commercial pipeline is
very dense; other Tactical Propulsion opportunities are expected to materialise soon;

The EUR 400M capital increase will support a more ambitious-than-anticipated growth
plan; the US addressable market for Solid Rocket Motors (SRM) is estimated at USD 1.7Bn,
expected to post an ~8% 2024-2030 CAGR and possibly more;

Avio has secured a production confract in the US in August and is holding talks with other
3 US clients; it has identified a site fo build the new SRM plant on which it has an option,
and which is expected to have a ~700 tonnes capacity/year and be operational by the
end of 2028;

The bulk of the EUR 400M of the capital increase will be dedicated to the new US SRM
plant, the rest will be used for strengthening the European infrastructure and for possible
M&A deals to secure the supply chain, for instance;

The balance between Space and Tactical propulsion revenues will approach 50-50 by
the end of the decade; by 2030, Avio will have a better quality of earnings, being more
balanced between Space and Tactical Propulsion, Europe and the US;

The +10% 2025-2035 CAGR revenue target does not discount M&A deals; depending on
market conditions, Avio may post a better EBITDA CAGR than the +15% mentioned in
the plan;

The cadence of the Vega and Ariane launches is expected to grow to 6 and 10in 2/3
years; Vega launches might grow further to 8. Avio may also be able to improve prices,
considering that the market for launchers is tight and that it can offer a flexible service
to clients.

The following are the take-aways of the call held on 30 September:

The US' SRM market sees a relatively modest competition; in particular, the new entrants
such as Anduril, Ursa Mayor and X-Bow have a relatively weak proposition and/or are in
the early stage of development; they do not pose a real threat to Avio;

Avio's current production capacity in Italy stands at 500/600 tonnes of solid
propellant/year, utilised at ~60% for Vega's smaller boosters and tactical propulsion; the
theoretical capacity is ~2,000 tonnes/year, but there are some bottlenecks that can be
removed with limited investments (EUR 50-100M between 2030 and 2035). The current
capacity in the French Guyana is ~6,000 tonnes/year, utilised at ~33% in 2025 (expected
to grow to ~64% in 2026);

The new US plant will require overall investments of EUR ~600M (including EUR 150-200M
of leases); Avio will have the possibility to increase production capacity by up to 100%
from the initial 700 fonnes/year in case of strong demand, with additional capex of EUR
~300M. The company will leverage the expertise matured when it built the French
Guyana P120 booster plant (2018/2021), similar to the new US facility under many
aspects;

The new US plant is expected to: 1) start operations in 2H28 (previous indication: end of
2028/beginning of 2029) and 2) reach full capacity by 2032; Avio is confident that it will
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be able to get grants in connection with the US initiative; it may get as much as EUR
180/200M in grants, possibly before the start of the US plant operations;

B Theoretically, Avio is 100% able to produce the GEM/T SRM that equips the Patriot PAC2
missile bought — among others - by Germany (1,000 units for EUR 5.1Bn); its production
has been awarded to Bayern Chemie (MBDA group), but the company might lack the
necessary expertise; this situation may create an interesting opportunity for Avio;

B The new US plant is expected to work on SRM solutions for ~10 different platforms; it will
be able to produce relatively big SRMs; it will be focused on military propulsion (tactical
and even strategic), simpler and much more remunerative than space propulsion (more
complex and less remunerative than SRMs); space propulsion in the US is not in the
cards/in the plan;

B Management expects the US payment conditions to virtually mirror those experienced
in Europe: the defence OEMs do not move if they don't get an advance payment; the
same should apply to the supply chain (i.e. Avio); at run-rate (around 2035), the cash
conversion rate on EBITDA is expected to exceed 100%.

We deem the messages from the two calls positive: the SRM market is tight and offers plenty
of opportunities on both sides of the Atlantic; the sector is short of capacity/competencies;
last but not least, there’s a certain sense of urgency that puts the few SRM players in an even
more interesting position.

Intesa Sanpaolo Research Department
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Update on the US Opportunity

The US' total addressable market for SRMs is estimated at USD ~1.7Bn, expected to post an
~8% CAGR between 2024 and 2030 and possibly more.

Figure 1 - Features of the US’ SRM market
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Source: Company data and Intesa Sanpaolo Research

In this context, Avio already signed a production contract with a US government service in
August (worth ~EUR 100M, according fo our estimates) and it is going ahead with the
development of solutions for Raytheon (we understood that the production contract could
materialise in 2H25/1H26). Importantly, the Italian company is holding talks with another two
US prospect clients.

Figure 2 - New US plant: where we are
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The company expects to sign further contracts before the US plant starts production, i.e.
before the end of 2028. It will be able to qualify the production processes by then, also
leveraging the existing Italian footprint.

The 10-Year Targets

The following table shows the 2025-2035 targets set by Avio in its 30 September slideshow.
When making a comparison with the targets of the 12 September slideshow, we note that
the company improved the revenue CAGR estimate (to '>10%' from ‘~+10%’), as well as its
EBITDA CAGR (to ‘High-Teens' from “>15%").

We believe that the plan’s revenue and EBITDA targets — almost in line with our estimates -
are realistic; we remark that the plan’s EBITDA target implies a ~10% margin in 2035 and a
12% incremental margin across 10 years; we deem these targets cautious.

Figure 3 - Mid and Long-Term targets from the 30 September slideshow
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Source: Company data, 30 September 2025

We also highlight that Avio's plan envisages an interesting de-risking of the business model,
expected to improve in terms of product and geographic mix: Avio should evolve from a
nearly pure Space company concentrated in Europe into a more balanced player, almost
evenly exposed to Space and Defense (50-50 balance in 2035) and with better balance
between Europe (~66% of 2035 revenues) and the US (~33% of 2035 revenues).

The business and geographic mix evolution is expected to benefit EBITDA since the
Defence/SRM business carries much higher margins (~15%) in comparison with the Space
business (mid/high-single-digit margins) and, specifically, the US SRM business is expected to
carry even higher margins (up to ~20%).

We stress that not only the SRM business is more remunerative than Space, but it is also
deemed less complex and thus less risky; in this regard, the decision to focus on SRMs makes
a lot of sense under the business/financial point of view.
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Figure 4 - EBITDA Long-term evolution
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Margin-wise, reported EBITDA is expected to record a ~20% CAGR in the 2025-2030
timeframe to then decelerate a bit in the second part of the plan; the graph shown above
seems to suggest that EBITDA may grow by 5x over the course of the plan, reaching EUR
~150. This result is ~25% above the EUR ~121M that we draw when assuming a 15% EBITDA

CAGR over 10 years. We believe that it is a reasonable assessment that implies a ~

13% EBITDA

margin at run rate, above the ~10% margin implied in the ‘base case’ scenario (i.e. revenue
CAGR of 10% and EBITDA CAGR of 15% across 10 years). The following table shows the 2025-

2035 targets in absolute terms.

Figure 5 - Mid and Long-Term targets in absolute terms, derived from the slideshow

EUR M 2025E 2030E 2035E CAGR 25-30E  CAGR 25-35E
Revenue CAGR 465 1,000 1,206 16.5% 10.0%
EBITDA reported (implied in the guidance) 30 75 121 20.0% 15.0%
EBITDA margin (implied in the guidance) 8.5% 7.5% 10.1%

Break-down by segment:

- Space Propulsion 279 500 369 12.4% 2.8%
- Defence Propulsion 93 375 704 32.2% 22.4%
- Launch Systems (development) 93 125 134 61% 3.7%
- Space Propulsion 60.0% 50.0% 30.6%

- Defence Propulsion 20.0% 37.5% 58.3%

- Launch Systems (development) 20.0% 12.5% 11.1%

Break-down by activity:

- Production 232.5 736.1 971.6 25.9% 15.4%
- Development 232.5 232.5 234.5 0.0% 0.1%
- Production 50.0% 73.6% 80.6%

- Development 50.0% 26.4% 19.4%

Break-down by geography:

-EU 442 819.4 820.8 13.2% 6.4%
- USA 23 180.6 385.3 50.7% 32.4%
-EU 95.0% 81.9% 68.1%

- USA 5.0% 18.1% 31.9%

Source: Company data and Intesa Sanpaolo Research
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Estimates’ Revision

We almost did not change our 2025-2027 P&L estimates above the EBIT level, while we are
assuming that the bottom line will benefit from the EUR 400M cash inflow of the capital
increase in terms of financial proceeds.

Figure 6 - P&L estimate changes

EURM 2024 2025E 2026E 2027E

Actual New Old New old New [o)[]
+ Space Propulsion 152 231 231 282 282 334 334
A% Y/Y 51.7% 51.7% 22.3% 22.3% 18.3% 18.3%
+ Defense Propulsion 70 100 100 137 137 177 177
A% Y/Y 42.4% 42.4% 37.4% 37.4% 28.9% 28.8%
+ Development 219 227 227 229 229 232 232
A% Y/Y 3.7% 3.7% 1.0% 1.0% 1.0% 1.0%
Eliminations 1 3 2 0 (1) 0 (3)
Revenues 442, 560.1 559.6 648.3 647.1 741.6 739.0
A% XYY 26.7% 26.6% 15.7% 15.6% 14.4% 14.2%
+ Space Propulsion 9 16 16 22 22 28 28
As a % of revenues 5.6% 6.9% 6.9% 7.8% 7.8% 8.3% 8.3%
+ Defense Propulsion 7| 12 12 20 20 28 28
As a % of revenues 9.5% 12.4% 12.3% 14.4% 14.5% 15.7% 15.7%
+ Development 18 18 18 18 19 19 19
As a % of revenues 8.0% 8.0% 8.0% 8.1% 8.1% 8.1% 8.1%
Eliminations (1) (5) (5) (6) (5) (6) (%)
EBITDA adjusted 31.3 41.3 41.8 54.6 55.4 68.4 69.5
As a % of revenues 7.1% 7.4% 7.5% 8.4% 8.6% 9.2% 9.4%
Non-recurrent -5.5 -3.0 -3.0 -2.8 -2.8 -2.5 -2.5
EBITDA reported 25.8 38.3 38.8 51.9 52.7 65.9 67.0
As a % of revenues 5.8%] 6.8% 6.9% 8.0% 8.1% 8.9% 9.1%
D&A (17.4) (20.9) (18.2) (22.1) (18.9) (24.0) (19.6)
EBIT reported 8.4 17.4 20.5 29.8 33.8 41.9 47.4
Net financial inc./(ch.) (1.6) (1.0) (1.0) 9.1 (1.0) 8.1 (1.0)
Pre-tax profit 6.8 16.4 19.5 38.9 32.8 50.0 46.4
Taxes -0.4 -4.1 -4.9 -7.8 -6.6 -10.0 -9.3
Tax rate -5.6% -25.0% -25.0% -20.0% -20.0% -20.0% -20.0%
Minorities (0.3) (0.2) (0.15) (0.2) (0.15) (0.2) (0.1)
Net profit 6.1 12.1 14.5 31.0 26.1 39.9 37.0
Adj. net profit 9.9 14.2 16.6 32.9 28.0 41.6 38.8

A: actual; E: estimates; Source: Company data and Intesa Sanpaolo Research
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Here follow the main estimate changes when dealing with Asset and Liabilities:

We factored in the EUR 400M capital increase at the end of 2025; we are assuming that

Avio will issue 8M new shares at a EUR 50 subscription price;

We assumed that Avio will cash in grants for EUR 200M by the end of 2028;

we improved our assumptions on working capital, now expected to contribute positively
to the FOCF for a cumulative EUR ~250M in the 2025-2030 timeframe, following an
expected very strong commercial performance; we point out that in our previous
estimates we were assuming a very modest cumulative EUR 34M contribution across five
years.

Figure 7 - Revenues and Net Working capital assumptions

Figure 8 - Ratio NWC/Revenues
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A: actual; E: estimates; Source: Company data and Intesa Sanpaolo Research

A: actual; E: estimates; Source: Company data and Intesa Sanpaolo Research

Under the new assumptions, Avio will keep a very comfortable and positive net cash position
even when it starts building the US plant.
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Valuation: New EUR 66.5 TP ‘Post Money’; BUY Confirmed

Avio's decision to proceed with a EUR 400M capital increase demonstrates that the initiative
to grow in the US' SRM niche is concrete and accelerating; this move is going to de-risk the
investment case and boost the exposure to the rich US market.

We also note that: 1) the capital increase can improve Avio's visibility and 2) the plan to
make the business ‘more American’ canincrease the interest from US investors, an important
aspect considering that the US Space and SRM listed players trade at multiples that are ‘out
of scale’ vis-G-vis the current Avio valuations. We point out that Leonardo (LDO), Avio's
reference shareholder with a ~29% stake, has not officially determined how to move when
dealing with the capital increase (Bloomberg reported that it would not follow the capital
increase). In our understanding, Avio is a strategic asset for Italy/Europe, and this explains
why LDO took an important stake in it years ago. We believe that today Avio is even more
strategic than in the past and we think that LDO should follow the capital increase.

We have decided to use a SOTP along with our ‘traditional’ DCF model. The SOTP gives us an
EUR 82 fair value, while the DCF gives us a EUR 51 fair value. We set a new EUR 66.5 target
price, drawn from the average of the two valuations.

SOTP: Fair Value of EUR ~82, post money

We decided to value the stock through a Sum of The Parts to value the European business
and the US initiative separately. We factored in both the EUR 400M capital increase and the
new shares issued in connection, assuming that they are placed at a EUR 50 price.

We value Avio's European operations based on Chemring's EV/Sales 2025E and EV/EBITDA
2025E multiples (3.1x and 17.0x respectively), while we used the multiples of the US peers
Rocket Lab, Firefly and Karman Holdings to value the US initiative (more details below).

Figure 9 - Sum of The Parts

Sales EBITDA | EV/Sales EV/EBITDA| Enterprise EV Valuation Method/Comment
2025E 2025E 2025E 2025E Value /Share
- EU operations 532 41.3 3.1 17.0 1,184 34.8 Chemring EV/Sales, EV/EBITDA 2025C
- US operations 1,009 29.6 RKLB US, FLY US, KRMN US EV/Sales, EV/EBITDA 2030E
Enterprise Value 2,193 64.4
- Tax assets m 3.3 Avio has tax assets for EUR 87.5M (EUR ~2.6 p/s)
-NFP as @ 31/12/2024 90.1 2.6 Likely to benefit from advance payments
- Cash-in from warrant exercise 10.4 0.3 Last 0.8m warrants exercised on 30/05/2025
- Dividends paid (3.9) -0.1 Paid on 06/05/2025
- Minority interests (10.0) -0.3 Book Value
- Capitalincrease 400.0 11.7 Capital increase by the end of 2025
Equity Value 2,791 81.9
Current price (as of 06.10) 55.2 55.2
Up/(Down)side potential 48.4%
Current Number of shares (m) 26.1 Net of treasury shares (2024A)
New shares issued (m) 8.0 New shares are issued @ EUR 50
Number of shares out 34.1

A: actual; E: estimates; C: Bloomberg consensus; Source: Company data and Intesa Sanpaolo Research

To value Avio's US initiative, we took the company's implied 2030 targets for the US
operations (from the company'’s slideshow we derived that Avio expects the US revenues to
hit ~EUR 181M in 2030 with an EBITDA of ~EUR 28M) and applied the average 2030E multiples
of US peers Rocket Lab, Firefly Aerospace and Karman Holdings.
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We point out that the US-listed Rocket Lab (RKLB US), Firefly Aerospace (FLY US) and Karman
Holdings (KRMN US) trade at an average ~39x EV/Sales 2025C multiple when Avio trades at
~2.5x based on our estimates. We remark that RKLB and FLY are loss-making, while Karman
Holdings boasts a 45-year history and is profitable; it frades at ~77.5x on its 2025C EBITDA.
Figure 10 - Key financials of EU, US peers
EV| Sales EBITDA EBIT Net Profit FCF

2025C  2026C  2027C| 2025C  2026C 2027C| 2025C 2026C_ 2027C| 2025C 2026C_ 2027C| 2025C 2026C 2027C
Chemring 1,680 538 598 674 99 12 135 75 86 104 53 61 74 -3 36 66
Rocket Lab 29,851 588 900 1215 91 48 186  -153 25 94 215 -67 39 215 -69 59
Firefly A. 5,572 138 432 770, -191 -49 8o -213 -83 38 242 -75 43 235 -107 -18
Karman H. 10,065 456 551 685 130 172 217 85 129 171 32 70 103 19 74 90

C: Bloomberg consensus; Source: Company data and Intesa Sanpaolo Research

Figure 11 - US peers’ EV/Sales evolution Figure 12 - US peers’ EV/EBITDA evolution
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C: Bloomberg consensus; Source: Intesa Sanpaolo Research

On average, the US peers’ EV/Sales 2030C multiple is ~7.5x and their average estimated
EV/EBITDA 2030E is ~24x. We estimate that Karman Holdings, probably the most suitable peer
to value Avio US' operations, frades at ~7.3x on the 2030E sales and ~22x on the 2030E EBITDA,
in line with the average we used.

Figure 13 - Valuation of the US initiative

C: Bloomberg consensus; Source: Intesa Sanpaolo Research

EURM Sales EBITDA EBITA
2030E 2030E Margin

US operations (as per Avio plan) 181 28 15.3%

Multiple of US peers (Bloomberg consensus) 7.5 24.0

Enterprise Value 1,354 665

Average Valuation 1,009

Source: Intesa Sanpaolo Research
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DCF: Fair Value of EUR ~51, post money

We almost did not change our P&L estimates at operating level, while we improved our
assumptions on the net working capital evolution with a positive impact on the expected
FOCF; we are now assuming that NWC will contribute positively to the FOCF for a cumulative
EUR ~250M in the 2025-2030 timeframe, consistent with the past four years and following an
expected very strong commercial performance. We point out that in our previous estimates
we were assuming a very modest cumulative EUR 34M contribution across five years.

We did not change the other assumptions of our DCF with the only exception of the Market
Risk Premium, lowered by Intesa Sanpaolo Research to 6.0% (-25 bps) at the beginning of
September. We kept the B unchanged at 1.0x even though the de-risking granted by the US
initiative could have suggested to lower this parameter; if we assume a 0.75  (Chemring
has a Bloomberg B of ~0.74), the Fair Value goes up to EUR ~é4, while if we assume a 0.5 B
(Avio's Bloomberg B is ~0.44), the Fair Value goes up to EUR ~90.

Figure 14 - Cash Flow

CASH FLOW (EUR M) 2023A 2024A 2025E 2026E 2027E 2028E 2029E 2030E 2031E Norm.year
Net Sales 339 442, 560 648 742 814 894 1,020 1,146 1,351
% change -5.2% 30.4%| 26.9% 15.7% 14.4% 9.7% 9.9% 14.1% 12.4% 2.0%
EBITDA 20.5 25.8 38.3 51.9 65.9 75.6 89.1 111.8 134.4 165.0
% margin 6.1% 5.8% 6.8% 8.0% 8.9% 9.3% 10.0% 11.0% 11.7% 12.2%
% change -4.3% 25.9%| 48.4% 35.4% 27.0% 14.8% 17.9% 25.4% 20.3% 22.7%
Depreciation & other provisions 15 17| 21 22 24 23 40 40 39 41
EBIT (ADJUSTED) 52 8.4 17.4 29.8 41.9 52.1 49.3 7.9 95.4 124.4
% margin 1.5% 1.9%| 3.1% 4.6% 5.7% 6.4% 5.5% 7.0% 8.3% 9.2%
Taxes (0) (0) (4) (8) (10) (12) (10) (14) (19) (25)
Normative tax rate 20.0% 20.0% 20.0% 20.0% 20.0% 20.0% 20.0% 20.0%
NOPLAT 52 8.0 13.3 22.0 31.9 40.3 39.4 57.5 763 99.5
Depreciation & other provisions 15 17 21 22 24 23 40 40 39 41
% sales 4.5% 3.9% 3.7% 3.4% 3.2% 2.9% 4.5% 3.9% 3.4% 3.0%
Gross Operating Cash Flow 20.5 25.4 34.2 44.1 55.9 63.8 79.3 97.4 115.4 140.1
Capex (38) (40) (51) (100) (190) (145) (120) (105) (60) (40)
% sales -11.3% -8.9% -9.0% -15.4% -25.6% -17.8% -13.4% -10.3% -5.2% -3.0%
A W. Capital (-=increase; +=decrease) 30 42 41 40 42 33 34 53 53 11
Cash Flow to be discounted 11.8 28.3 244 -16.0 -91.9 -48.5 -7 45.1 108.1 11.1

A: actual; E: estimates; Source: Company data and Intesa Sanpaolo Research

Figure 15 - DCF Valuation

EUR M 2023A 2024A 2025E 2026E 2027E 2028E 2029E 2030E 2031E Norm.year
WACC 9.50% 9.50% 9.50% 9.50% 9.50% 9.50% 9.50% 9.50% 9.50% 9.50%
Discount Rate factor 0.00 0.00] 0.98 0.89 0.82 0.75 0.68 0.62 0.57 0.39
Discounted Cash Flow 0 0] 24 -14 -75 -36 -5 28 61 44
Cumulated DCF 0 0 24 10 -65 -102 -106 -78 -17 186

A: actual; E: estimates; C: [INSERT] consensus; Source: Company data and Intesa Sanpaolo Research
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Figure 16 - WACC & DCF Analysis

Free Risk Rate (FRR) 3.5% Cumulated DCF 186 - Net Financial Debt as @ 31-12-24 90.1
Company Risk Factor or Beta 1.00 - Minorities (book value) (10.0)
(CRF)
Mkt Risk Premium (MRP) 6.0% Perpetual Growth Rate (g) 3.5% - Pension underfunding 0.0
Cost of Equity (Ke or COE) 9.5% Normalised Annual CF 1M1 - Cash-in from warrant exercise 10.4
Cost of Debt (gross) 3.50% Terminal Value @ 12/Monday 1916 - Dividends 40.7
Debt tax rate 27.5% Disc. Rate of Terminal Value 0.39 - Capital increase 400.0
Cost of Debt net (Kd or COD) 2.54% Discounted Terminal Value 756 - Government grants (discounted) 149.1
Target gearing (D/E) or % Kd 0.0% Equity Market Value (EUR m) 1,733
% Ke 100.0% Financial assets 111 Number of shares (m) 34.1
Normative Tax Rate 20.0% Enterprise Value (EUR m) 1,053 Fair Value per share (EUR) 50.9
WACC 9.5%
Source: Company data and Intesa Sanpaolo Research
Figure 17 - Fair Value sensitivity (1) Figure 18 - Fair Value sensitivity ()
WACC Perpetual growth rate (g) WACC Long-term EBITA margin
2.00% 2.50% 3.00% 3.50% Y 4.00% 4.50% 5.00% 9.2% 10.2% 11.2% 12.2% 13.2% 14.2% 15.2%
11.0% 404 412 422 43.2 444 457 47.3 11.0% 384 40.0 418 43.2 448 45.4 45.0
10.56% 421 431 441 45.4 45.8 48.5 50.4 10.5% 40.0 41.8 438 45.4 472 45.0 50.8
10.0% 440 45.1 45.4 47.9 486 9T 541 10.0% 41.8 439 459 47.9 489 52.0 540
95% | 462 475 49.1 50.9 53.0 E5.6 58.7 9.5% | 440 46.3 48.6 50.9 53.2 55.4 57.7
9.0% 487 50.3 533 544 571 503 G444 9.0% 466 452 518 5.4 57.0 596 622
8.5% 5q & 535 558 5B.G 520 663 718 8.5% 487 526 556 58.6 616 646 676
8.0% 540 573 802 63.8 582 740 #16 8.0% 53.4 56.9 803 63.8 87.3 707 742

Source: Intesa Sanpaolo Research

Source: Intesa Sanpaolo Research
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Valuation and Key Risks

Valuation Basis

Key Risks

We value Avio based on the average between a SOTP and a DCF;
when dealing with the DCF, we use a ~9.5% WACC and a 3.5% "g"
rate to factor in the strong growth momentum of the addressable
market; we assume that Avio will reach an EBITDA margin of 12.2%
from 2032E onwards thanks to higher volumes, better economies of
scale and likely lower competitive pressure vis-O-vi the past,
considering the current geo-political scenario of de-globalisation;
we look at industry multiples to check the DCF valuation.

Company specific risks:

- Launch failures and price competition for both Ariane and Vega,
especially for commercial maunches

- Lower geo-political tensions may imapct the defence industry's
multiples

- On the positive: the current geo-political scenario is pushing
tactical propulsion

- On the positive: Avio's Space business is recovering from a historical
low touched in 2022/2024

Sector generic risks:

- New entrants, also with alternative solutions

- Alternative technologies (re-usable rockets,
weapons)

- On the positive: in the current geo-political scenario Europe is
clearly supportive for "domestic" launchers

direct energy

Company Snapshot

Company Description

Avio is a leading international group engaged in the design and construction of space launchers and solid and liquid motors for space
and military applications. The experience and know-how built up over more than 50 years position Avio at the cutting-edge of the space
launcher sector, solid, liquid and cryogenic propulsion and tactical propulsion. Avio operates in Italy, France and the French Guyana with
5 facilities, employing ~850 highly qualified personnel, of which ~30% involved in R&D. Avio is prime confractor for the Vega program and
a sub-contractor for the Ariane program, both financed by the European Space Agency (“ESA”), placing Italy among the limited number

of countries capable of producing a complete spacecraft.

Key data Estimates vs. consensus
Mkt price (EUR) 54.60  Free float (%) NA  EUR M (Y/E Dec) 2024A 2025E 2025C 2026E 2026C 2027E 2027C
No. of shares 26.36  Mdajor shr Leonardo SpA  sgles 4416 560.1 5153 6483 581.1 741.6 6454
52Wk range (EUR) 54.6/11.9 (%) 296 EBIIDA 2582 3832 39.40 51.86 5020 6586 61.22
Reuters AVLMI__Bloomberg AVIOIM gy 838 17.39 1777 2979 2938 4191 39.47
Performance (%) Absolute Rel. FISEITAISh 5 4oy income 676 1639 1627 3891 27.88 5003 37.97
-1M 504 -1M 452 Netincome 609 1214 1156 3098 21.40 39.87 29.26
-3M 138.9 -3M 1208 A . EPS (EUR) 036 041 048 094 082 118 1.1
-12M 339.6 -12M 237.8
Sales breakdown by product (%) Sales breakdown by activity (%)

Tactical

propulsion, Other, 4.0

Vega, 206.0 Development Production,

Tech Dev
Projetcs, 87.0

Ariane, 75.0

.219.0 222.0

Source: Company data, Intesa Sanpaolo Research estimates and FactSet consensus data (priced at market close of 03/10/2025)
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Avio — Key Data

Rating Target price (EUR/sh) Mkt price (EUR/sh) Sector
BUY Ord 64.5 Ord 54.60 Aerospace & Defence
Values per share (EUR) 2022A 2023A 2024A 2025E 2026E 2027E
No. ordinary shares (M) 26.36 26.36 27.16 35.16 35.16 35.16
Total no. of shares (M) 26.36 26.36 27.16 35.16 35.16 35.16
Market cap (EUR M) 290.24 237.65 308.99 1,919.7 1.919.7 1.919.7
Adj. EPS 0.15 0.45 0.36 0.41 0.94 1.18
BVPS 1.1 11.4 1.1 20.2 21.0 21.9
Dividend ord 0 0.24 0.15 0.11 0.27 0.35
Income statement (EUR M) 2022A 2023A 2024A 2025E 2026E 2027E
Revenues 357.3 338.7 441.6 560.1 648.3 741.6
EBITDA 21.43 20.51 25.82 38.32 51.86 65.86
EBIT 2.24 5.23 8.38 17.39 29.79 41.91
Pre-tax income 1.39 6.64 6.76 16.39 38.91 50.03
Net income -0.44 6.49 6.09 12.14 30.98 39.87
Adj. netincome 4.02 11.75 9.91 14.24 32.91 41.62
Cash flow (EUR M) 2022A 2023A 2024A 2025E 2024E 2027E

Net income before minorities 1.3 6.6 6.4 12.3 31.1 40.0

Depreciation and provisions 19.2 15.3 17.4 20.9 22.1 24.0

Others/Uses of funds 24.3 -10.2 -1.0 1.3 1.3 1.4

Change in working capital 8.9 29.8 42.4 40.7 39.9 42.3
Operating cash flow 53.8 41.5 65.2 75.2 94.4 107.6

Capital expenditure -23.4 -38.4 -39.5 -35.0 -35.0 -35.0

Financial investments 0 0 0 0 0 0

Acquisitions and disposals 0 0 0 -15.5 -65.0 -155.0
Free cash flow 30.4 3.1 25.7 24.7 -5.6 -82.4

Dividends -4.6 0 -6.0 -3.9 -3.6 -9.3

Equity changes & Other items -32.8 8.7 -4.8 398.7 -1.3 -1.3
Net change in cash -7.0 11.8 14.9 419.6 -10.5 -93.0
Balance sheet (EUR M) 2022A 2023A 2024A 2025E 2024E 2027E
Net capital employed 228.8 234.2 222.8 210.2 246.8 369.1
of which associates 0 0 0 0 0 0
Net debt/-cash -74.4 -76.1 -90.1 -511.0 -501.8 -410.1
Minorities 9.6 9.7 10.0 10.1 10.1 10.2
Net equity 293.7 300.6 302.8 7111 738.4 769.0
Minorities value 9.6 9.7 10.0 10.1 10.1 10.2
Enterprise value 225.4 171.3 228.9 1,418.8 1,428.1 1,519.8
Stock market ratios (x) 2022A 2023A 2024A 2025E 2026E 2027E
Adj. P/E 72.3 20.2 31.2 NM 58.3 46.1
P/CFPS 14.2 10.8 13.0 57.8 36.1 30.0
P/BVPS 0.99 0.79 1.0 2.7 2.6 2.5
Payout (%) 0 53 41 26 29 30
Dividend yield (% ord) 0 2.6 1.3 0.2 0.5 0.6
FCF yield (%) 10.5 1.3 8.3 1.3 -0.3 -4.3
EV/sales 0.63 0.51 0.52 2.5 2.2 2.0
EV/EBITDA 10.5 8.3 8.9 37.0 27.5 23.1
EV/EBIT NM 32.8 27.3 81.6 47.9 36.3
EV/CE 0.99 0.73 1.0 6.7 5.8 4.1
D/EBITDA Neg. Neg. Neg. Neg. Neg. Neg.
D/EBIT Neg. Neg. Neg. Neg. Neg. Neg.
Profitability & financial ratios (%) 2022A 2023A 2024A 2025E 2026E 2027E
EBITDA margin 6.0 6.1 5.8 6.8 8.0 8.9
EBIT margin 0.6 1.5 1.9 3.1 4.6 5.7
Taxrate 5.2 0.3 5.6 25.0 20.0 20.0
Net income margin -0.1 1.9 1.4 2.2 4.8 5.4
ROCE 1.0 2.2 3.8 8.3 12.1 11.4
ROE -0.1 2.2 2.0 2.4 4.3 5.3
Interest cover 2.6 -3.7 5.2 17.4 -3.3 -5.2
Debt/equity ratio Neg. Neg. Neg. Neg. Neg. Neg.
Growth (%) 2023A 2024A 2025E 2026E 2027E
Sales -5.2 30.4 26.9 15.7 14.4
EBITDA -4.3 25.9 48.4 35.4 27.0
EBIT NM 60.4 NM 71.3 40.7
Pre-tax income NM 1.8 NM NM 28.6
Net income NM -6.2 99.4 NM 28.7
Adj. netincome NM -15.7 43.7 NM 26.5

NM: not meaningful; NA: not available; Neg.: negative; A: actual; E: estimates; Source: Company data and Intesa Sanpaolo Research
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Disclaimer

Analyst certification
The financial analyst who prepared this report, and whose name and role appear on the first page, certifies that:

1. The views expressed on the company mentioned herein accurately reflect independent, fair and balanced personal views; 2. No direct
or indirect compensation has been or will be received in exchange for any views expressed.

Specific disclosures
B Neither the analyst nor any person closely associated with the analyst has a financial interest in the securities of the company.

B Neither the analyst nor any person closely associated with the analyst serves as an officer, director or advisory board member of the
company.

B The analyst named in the document is a member of AIAF.

B The analyst named in this document is not registered with or qualified by FINRA, the U.S. regulatory body with oversight over Intesa
Sanpaolo IMI Securities Corp. Accordingly, the analyst may not be subject to FINRA Rule 2241 or FINRA Rule 2242 as applicable with
respect fo communications with a subject company, public appearances and trading securities in a personal account. For additional
information, please contact the Compliance Department of Infesa Sanpaolo IMI Securities Corp. at 212-326-1133.

B The analyst of this report does not receive bonuses, salaries, or any other form of compensation that is based upon specific investment
banking fransactions.

B The research department supervisors do not have a financial interest in the securities of the company.

This research has been prepared by Intesa Sanpaolo SpA, and is distributed by Intesa Sanpaolo SpA, Intesa Sanpaolo-London Branch (a member of
the London Stock Exchange) and Intesa Sanpaolo IMI Securities Corp. (@ member of the NYSE and FINRA). Intesa Sanpaolo SpA accepts full
responsibility for the contents of this report and also reserves the right to issue this document to its own clients. Intesa Sanpaolo SpA, is authorised by the
Banca d'ltalia and is regulated by the Financial Services Authority in the conduct of designated investment business in the UK and by the SEC for the
conduct of US business.

Opinions and estimates in this research are as af the date of this material and are subject fo change without nofice to the recipient. Information and
opinions have been obtained from sources believed to be reliable, but no representation or warranty is made as to their accuracy or correctness. Past
performance is not a guarantee of future resulfs. The investments and strategies discussed in this research may not be suitable for all investors. If you
are in any doubt you should consult your investment advisor.

This report has been prepared solely for information purposes and is not infended as an offer or solicitation with respect to the purchase or sale of any
financial products. It should not be regarded as a substitute for the exercise of the recipient’s own judgment. No Intesa Sanpaolo SpA entity accepts
any liability whatsoever for any direct, consequential or indirect loss arising from any use of material contained in this report. This document may only
be reproduced or published with the name of Intesa Sanpaolo SpA.

Member companies of the Intesa Sanpaolo Group, or their directors and/or representatives and/or employees and/or persons closely associated with
them, may have a long or short position in any securities mentioned at any time, and may make a purchase and/or sale, or offer to make a purchase
and/or sale, of any of the securities from time to time in the open market or otherwise.

This document has been prepared and issued for, and thereof is intended for use by, MIFID Il eligible counterparties/professional clients (other than
elective professional clients) or otherwise by market professionals or institutional investors only, who are financially sophisticated and capable of
evaluating investment risks independently, both in general and with regard to particular fransactions and investment strategies.

Therefore, such materials may not be suitable for all investors and recipients are urged to seek the advice of their independent financial advisor for
any necessary explanation of the contents thereof.

Persons and residents in the UK: this document is not for distribution in the United Kingdom to persons who would be defined as private customers
under rules of the Financial Conduct Authority.

CH: This information is an advertisement in relation to the issuer/issuers' shares and is not a prospectus pursuant to the Swiss Financial Services Act
("FINSA") and no such prospectus has been or will be prepared for or in connection with the offering of the issuers' shares. This information does not
constitute an offer to sell nor a solicitation to buy the issuer/issuers' shares. The issuer/issuers' shares may not be publicly offered, directly or indirectly, in
Switzerland within the meaning of the FinSA and no application has or will be made to admit the issuer/issuers' shares o trading on any frading venue
(exchange or multilateral frading facility) in Switzerland. Neither this information nor any other offering or marketing material relating to the issuers' shares
may be publicly distributed or otherwise made publicly available in Switzerland.

US persons: This document is intended for distribution in the United States only to Major US Institutional Investors as defined in SEC Rule 15a-6. US
Customers wishing to effect a transaction should do so only by contacting a representative at Intesa Sanpaolo IMI Securities Corp. in the US (see
contact details below). Intesa Sanpaolo SpA issues and circulates research to Major Institutional Investors in the USA only through Intesa Sanpaolo IMI
Securities Corp., 1 Wiliam Street, New York, NY 10004, USA, Tel: (1) 212 326 1150.

Inducements in relation to research

This document has been prepared and issued for, and thereof is intended for use by, MiFID 2 eligible counterparties/professional clients (other than
elective professional clients) or otherwise by market professionals or institutional investors only, who are financially sophisticated and capable of
evaluating investment risks independently, both in general and with regard to specific fransactions and investment strategies.

Therefore, such materials may not be suitable for all investors and recipients are urged to seek the advice of their independent financial advisor for
any necessary explanation of the contents thereof. Pursuant to the provisions of Delegated Directive (EU) 2017/593, this document can be qualified
as an acceptable minor non-monetary benefit as it is:
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W Wiritten material from a third party that is commissioned and paid for by a corporate issuer or potential issuer to promote a new issuance by the
company, or where the third party firm is contractually engaged and paid by the issuer to produce such material on an ongoing basis
(Specidalist/Corporate Broker/Listing Agent contract), provided that the relationship is clearly disclosed in the material and that the material is made
available atf the same time fo any investment firms wishing to receive it or o the general public - Delegated Directive(EU) 2017/593 - art. 12
paragraph 3.

Distribution Method

This document is for the exclusive use of the person to whom it is delivered by Intesa Sanpaolo and may not be reproduced, redistributed, directly or
indirectly, fo third parties or published, in whole or in part, for any reason, without prior consent expressed by Intesa Sanpaolo. The copyright and all
other infellectual property rights on the data, information, opinions and assessments referred to in this information document are the exclusive domain
of the Intesa Sanpaolo banking group, unless otherwise indicated. Such data, information, opinions and assessments cannot be the subject of further
distribution or reproduction in any form and using any technique, even partially, except with express written consent by Intesa Sanpaolo. Persons who
receive this document are obliged fo comply with the above indications.

Coverage policy and frequency of research reports

The list of companies covered by the Research Department is available upon request. Infesa Sanpaolo SpA aims to provide contfinuous coverage of
the companies on the listin conjunction with the timing of periodical accounting reports and any exceptional event that affects the issuer's operations.
The companies for which Intesa Sanpaolo SpA acts as listing agent or specialist or other regulated roles are covered in compliance with regulations
issued by regulatory bodies with jurisdiction. In the case of a short note, we advise investors to refer to the most recent company report published by
Intesa Sanpaolo SpA's Research Department for a full analysis of valuation methodology, eamings assumptions, risks and the historical of
recommendation and target price. In the Equity Daily note and Weekly Preview report the Research Department reconfirms the previously published
ratings and target prices on the covered companies (or alternatively such ratings and target prices may be placed Under Review). Research qualified
as a minor non-monetary benefit pursuant fo provisions of Delegated Directive (EUR) 2017/593 is freely available on the IMI Corporatfe & Investment
Banking Division web site (www.imi.intesasanpaolo.com); all other research is available by contacting your sales representative.

Valuation methodology (long-term horizon: 12M)

The Intesa Sanpaolo SpA Equity Research Department values the companies for which it assigns recommendations as follows:

We obtain a fair value using a number of valuation methodologies including: discounted cash flow method (DCF), dividend discount model (DDM),
embedded value methodology, refurn on allocated capital, break-up value, asset-based valuation method, sum-of-the-parts, and multiples-based
models (for example PE, P/BV, PCF, EV/Sales, EV/EBITDA, EV/EBIT, etc.). The financial analysts use the above valuation methods alternatively and/or
jointly at their discretion. The assigned target price may differ from the fair value, as it also takes into account overall market/sector conditions,
corporate/market events, and corporate specifics (ie, holding discounts) reasonably considered to be possible drivers of the company’s share price
performance. These factors may also be assessed using the methodologies indicated above.

Equity rating key: (long-term horizon: 12M)

From 22 November 2024, in its recommendations, Intesa Sanpaolo SpA uses a relative rating system on a 12M horizon, whose key is reported below.
Intesa Sanpaolo’s investment ratings reflect the analyst’s/analyst’s team assessment of the stock’s total return (the upside or downside differential
between the current share price and the target price plus projected dividend yield in a 12M view) as well as its attractiveness for investment relative
to other stocks within its coverage cluster.

A stock’s coverage cluster is comprised of stocks covered by a single analyst or two or more analysts sharing a common industry, sector or other
classification. The list of all stocks in each coverage cluster is available on request.

Equity Rating Key (long-term horizon: 12M)

Long-term rating Definition

BUY BUY stocks are expected to have a total return of at least 10% and are considered the most attractive stocks
in the analyst's/analyst’s team cluster in a 12M period.

NEUTRAL NEUTRAL stocks are expected fo have a total return of at least 0% and are less attractive stocks than BUY rated
stocks in the analyst’s/analyst’s tfeam cluster in a 12M period.

UNDERPERFORM UNDERPERFORM stocks are the least attractive in a coverage cluster in a 12M period.

RATING SUSPENDED The investment rating and target price for this stock have been suspended as there is not a sufficient

fundamental basis to determine an investment rating or target price. The previous investment rating and target
price, if any, are no longer in effect for this stock.

NO RATING (NR) The company is or may be covered by the Research Department but no rating or target price is assigned either
voluntarily or to comply with applicable regulations and/or firm policies in certain circumstances.

TENDER SHARES (TS) We advise investors to tender the shares to the offer.

TARGET PRICE The market price that the analyst believes the share may reach within a 12M fime horizon.

MARKET PRICE Closing price on day prior to issue date of the report, as indicated on the first page, except where otherwise
indicated.

Note Infesa Sanpaolo assigns rafings fo stocks as outlined above on a 12M horizon based on a number of

fundamental drivers including among others, updates to earnings and valuation models. Exceptions to the
bands above may occur during specific periods of market, sector or stock volatility or in special situations.
Short-term price movements alone do not imply a reassessment of the rating by the analyst.

Important Note: The current rating system has been in place since 22 November 2024. On 7 April 2025, the rating names were subsequently updated
to BUY (previously BUY), NEUTRAL (previously HOLD) and UNDERPERFORM (previously SELL) on an unchanged rating methodology. Please refer to the
ISP Equity Ratfing informative note of 22 November, subsequently updafed on 7 April 2025, for further detais at the following link:
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https://group.infesasanpaolo.com/it/research/equity—credit-research. Intesa Sanpaolo had previously used an absolute rating system based on the
following ratings: BUY (if the target price is 10% higher than the market price), HOLD (if the target price is in the range 10% below or 10% above the
market price), SELL (if the target price is 10% lower than the market price). After 22 November 2024, analysts review and assign rafings on their coverage
according fo the rating system presented above. For additional details about the old ratfing system, please access research reports dated prior to 22
November at https://cardea.intesasanpaolo.com/homepage/#/public or contact the research department.

Historical recommendations and target price trends (long-term horizon: 3Y)

The 3Y rating and target price history chart(s) for the companies cumently under our coverage can also be found at Intesa Sanpaolo’s
website/Research/Regulatory disclosures: hitps://group.intesasanpaolo.com/en/research/RegulatoryDisclosures/tp-and-rating-history—12-months-.

Avio:
Target price and market price trend (-3Y) Historical recommendations and target price trend (-3Y)
55.00 Date Rating TP (EUR) Mkt Price (EUR)
5299 5-Aug-25 BUY 34.5 33.9
40.00 16-Jun-25 BUY 22.0 21.2
3500 21-Mar-25 NEUTRAL 19.1 17.5
25.00 20-Sep-24 BUY 14.3 12.3
20.00 11-Apr-24 HOLD 11.4 10.0
12-88 | 29-Sep-23 HOLD 2.1 8.1
Rt ‘ ) S ah ab ok Ak g5 b b ‘ 22-Mar-23 HOLD 9.5 9.4
oo\fﬂsCFff)\»‘?vrfo \0\,@ éﬂn)so& v‘?‘g 3\)\300\:1 30°IL%\>Q‘ILB \°\Iigo°\ng3 21-Dec-22 Under Review Under Review 9.6

AVIO-IT Target Price
Important Note: On 7 April 2025, Intesa Sanpaolo renamed the following terms of its rating key: BUY (previously BUY); NEUTRAL (previously HOLD)
and UNDERPERFORM (previously SELL); the rating key methodology behind the ratings assigned remains unchanged (see section above).
Equity rating allocations (long-term horizon: 12M)
Intesa Sanpaolo Research Rating Distribution (at July 2025)

Number of companies considered: 178 BUY NEUTRAL (PREV. HOLD) UNDERPERFORM (PREV. SELL)
Total Equity Research Coverage relating to last rating (%)* 63 34 3
of which Intesa Sanpaolo’s Clients (%)** 59 42 40

* Last rating refers to rating as at end of the previous quarter; ** Companies on behalf of whom Intesa Sanpaolo and the other companies of the Intesa Sanpaolo Group have
provided corporate and Investment banking services in the last 12 months; percentage of clients in each rating category

Equity Research Publications in Last 12M

The list of all recommendations on any financial instrument or issuer produced by Intesa Sanpaolo Research Department and distributed
during the preceding 12-month period is available on the Intesa Sanpaolo website at the following address:
https://group.intesasanpaolo.com/en/research/RegulatoryDisclosures/archive-of-intesa-sanpaolo-group-s-conflicts-of-interestO

Our Mid Corporate Definition

[taly is characterised by a large number of non-listed and listed micro, small and medium-sized companies. Looking at the revenues of these Italian
companies, around 5,000 companies eligible for listing have revenues below EUR 1,500M based on Intesa Sanpaolo elaborations. We define these
companies as ‘Mid Corporate’. Looking more specifically at [talian listed companies, we include in our Mid Corporate segment all STAR companies
and those with a market capitalisation of around EUR 1Bn.

Company-specific disclosures

Intesa Sanpaolo S.p.A. and the other companies belonging to the Infesa Sanpaolo Banking Group (hereafter the “Intesa Sanpaolo Banking Group”)
have adopted written guidelines "Organisational, Management and Control Model” pursuant to Legislative Decree 8 June 2001 no. 231 (available at
the Intesa Sanpaolo website, https://group.intesasanpaolo.com/en/governance/leg-decree-231-2001) setting forth practices and procedures, in
accordance with applicable regulations by the competent Italian authorities and best international practice, including those known as Information
Barriers, to restrict the flow of information, namely inside and/or confidential information, to prevent the misuse of such information and to prevent any
conflicts of interest arising from the many activities of the Intesa Sanpaolo Banking Group, which may adversely affect the interests of the customer in
accordance with current regulations.

In particular, the description of the measures taken to manage interest and conflicts of interest — related to Articles 5 and é of the Commission
Delegated Regulation (EU) 2016/958 of 9 March 2016 supplementing Regulation (EU) No. 596/2014 of the European Parliament and of the Council
with regard fo regulatory technical standards for the tfechnical amangements for objective presentation of investment recommendations or other
information recommending or suggesting an investment strategy and for disclosure of particular interests or indications of conflicts of inferest as
subsequently amended and supplemented, the FINRA Rule 2241, as well as the Financial Conduct Authority Conduct of Business Sourcebook rules
COBS 12.4 - between the Intesa Sanpaolo Banking Group and issuers of financial instruments, and their group companies, and referred to in research
products produced by analysts at Intesa Sanpaolo S.p.A. is available in the "Rules for Research " and in the extract of the "Corporate model on the
management of inside information and conflicts of interest” published on the welbsite of Intesa Sanpaolo S.p.A.

At the Intesa Sanpaolo website, webpage https://group.infesasanpaolo.com/en/research/RegulatoryDisclosures/archive-of-infesa-sanpaolo-group-
s-conflicts-of-interest you can find the archive of disclosure of interests or conflicts of interest of the Intesa Sanpaolo Banking Group in compliance with
the applicable laws and regulations. The conflicts of interest published on the internet site are updated to at least the day before the publishing date
of this report. Furthermore, we disclose the following information on the Intesa Sanpaolo Banking Group's conflicts of interest.
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Avio 8 October 2025

One or more of the companies of the Intesa Sanpaolo Banking Group plan to solicit investment banking business or intends to seek
compensation from Avio in the next three months

One or more of the companies of the Infesa Sanpaolo Banking Group are one of the main financial lenders to Avio and its parent and
group companies

Intesa Sanpaolo acts as Specialist relative to securities issued by Avio
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